
Here's what it may look like if you have a 
trusted relationship with your third-parties 

Financial 
Sales or growth project ions 
are developed through 
collaboration, allowing your 
organizat ion to accurately 
forecast and prepare with 
confidence and certainty. 

Digital 
You are aligned on proactive 
compliance strategy specific to 
your organizational needs, ensuring 
protection against an evolving digital 
landscape. New risk domains are 
communicated and shared with 
your customers to foster trust. 

Physical 
Interactions and physical spaces 
are reimagined to priorit ize safety 
and efficiency, using effective 
design of spaces to improve 
communication and transparency 
around health and safety protocols. 

Reputational 
Governance is optimized 
through the trust that 
suppliers will proactively share 
emerging concerns that may 
be missed by traditional TPRM 
programs. Future concerns are 
addressed collaboratively. 

Emotional 
Your suppliers are driven 
to promote and enforce 
values of diversity, equity, 
and inclusion. 
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