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The purpose of the Israel VC Indicator
is to identify trends within the venture
capital arena. Its objective is to give a
comprehensive picture of the
expectations of the Israel VC
community for the next six to twelve
months. The survey is designed to
explore relevant key aspects, such as
the economic and market climate, deal
activity and investment and managerial

focus.

The VC Survey is a Deloitte initiative,
which is conducted on a quarterly basis
concurrently in the UK, Canada, Israel,
Germany, Austria, Switzerland, the
Netherlands, Italy, Australia, Hong Kong

and China, India, Taiwan and Korea.

The results were collected from May
13th through June 3", 2004 from 50
VCs in Israel, including all of the

largest VCs in the country.

This project is conducted by the
Business Development Department
within the TMT Group.

Introduction

The first half of the year 2004 has reflected
the continuing optimism and market
recovery, with a major increase in VC
investment levels, discussions regarding
IPOs, VCs working on raising new funds
and further interest by foreign investors
in the Israeli market. The VC community
expects all of the above to continue
during the next six months at a
steady pace and increase slowly.

The Israel VC Indicator Survey is a
comprehensive picture of VCs expectations
for the next six to twelve months and acts as
an indicator of changing confidence levels in:

® Economic and market climate

® Deal activity

e [nvestment and Managerial focus
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This quarter's results continue to indicate
optimistic expectations, although in a slightly
more moderate way. None of the respondents
expect the economic climate to decline but
this is the first quarter since Q2 2003 that
there is a decrease in the number of
respondents that expect it to further improve
over the next six months (59% compared to
82% in Q1 2004), and 41% of the
respondents expect it to remain the same
(compared to 18% in Q1 2004). Since we
have been witnessing an improvement in the
economic climate over the past couple of
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The results produce a forward-looking
measure of the overall sentiment in the
Israeli venture capital community, which
is extremely relevant to immediate deal
flow.

The 11th Deloitte Brightman Almagor
Israel VC Indicator Survey results for Q2
2004, include a comparison, where
relevant, to responses from previous
surveys.

months, these expectations must still be
viewed as positive ones.
(Chart A).

Chart A: During the next six months | expect the
overall economic climate to:
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Over the past few months we have been
witnessing a recovery in the market and a
few VCs have begun the process of raising
new funds for themselves. This trend is
expected to continue among the
professional VCs, however, in this quarter
the VCs have slightly lowered their
expectations in this regard. 45% of the
respondents expect raising new funds by
VCs to be less difficult over the next six
months, compared to 57% in Q1 2004,
and 53% expect it to remain as it is currently,
compared to 41% in Q1 2004. Further-
more, 77% of the respondents expect to
raise their next fund before 2006 compared
to 67% in the previous quarter. (chart B)

Chart B: When do you anticipate raising your next fund:
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The moderation of the VCs expectations is
clearly reflected in their view regarding IPOs
of Israeli companies. As opposed to the
previous quarter where 66% of the
respondents expected more than 5 Israeli
companies to go public by the end of the
year, in the current quarter only 42% expect
more than 5 IPOs by the end of the year.
Due to the fact that we have not witnessed
many Israeli IPOs so far this year, this decline
seems realistic. It appears that most of the
VCs (72%) still view 2005 as the year that
we will see the return of a healthy IPO
market for technology companies.
(Chart C).

Chart C: The number of Israeli high-tech companies
that will go public this year will be:
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Although many of the Israeli companies
have not yet reached the ability for an IPO
and a listing on NASDAQ, as opposed to
on some of the other tech markets around
the world, ALL 100% of the respondents
find NASDAQ as the most appealing for
Israeli high-tech companies that are
considering going public and due to business
considerations are deliberately designating
their portfolio companies in that direction.

While considering a new pre-seed/seed
investment, 52% of the respondents regard
an entrepreneur with a proven track record
as the most important factor in their
decision, and 26% state that the entire
team is the most influential factor as
opposed to 15% that claim the most
significant factor to be a viable market and
7% technology innovation.

For the first time since Q3 2003, a decline
can be seen in the number of VC community
members expecting the majority of their
new investments to be made in “seed”
companies (15% compared to 26% in the
previous quarter) compared to an increase
in regard to “2nd round” companies (48%
compared to 36% in Q1 2004). This may
reinforce the VC’s optimistic expectations
regarding the return of an IPO market by
2005, and therefore their preference to
invest in companies that are closer to an
exit from which the VCs will see a ROI as
soon as possible, which will improve their
own cash situation, positioning with their
LPs and their ability to raise new funds.

Although it seems that the VCs are not
enthusiastic about any added value from
Angels to pre-seed\seed companies that
have raised money from them, with 89%
of the VC community members regard the
contribution of “angels” investments to
high-tech companies as low to medium.
However, 47% of the respondents expect
“Angel” investments to increase over the
next six months. The VCs should regard the
“Angels” as an alternative source of funding
for the very young companies in the stage
that they are not yet ready for VC
investments.

VC investment levels in Israeli high-tech
companies have risen since the beginning
of the year and along with them, Israeli VC
investments in “foreign companies™ (i.e.
companies with no relatedness to Israel).
This trend is expected to continue with 25%
of the respondents expecting it to increase
(compared to 12% in Q1 2004) and 65%
expecting it to remain at the current pace.

As in the previous quarter the expectations
regarding the Internet/e-commerce sector
continue to rise with 98% (compared to
949% and 85% in the two previous quarters)
of the respondents expecting an increase
in the number of transactions during the
next six months. Optimism can also be seen
in regard to the homeland security sector
with 74% of the respondents expecting an
increase in the number of transactions
(compared to 55% in Q1 2004). However,
in the medical devices and biotech sectors
a slight decline can be seen

Insights

e |t is no longer just an optimistic

expectation but a reality. The market
has picked up, however in a more
reasonable rate and speed. VC
investment levels will continue and
increase at a steady pace and
following comprehensive examining
and due-diligence. Along with this,
valuations will increase and the market
will begin to see more “round ups”
among the early stage companies.
VCs must maintain professional
investment strategies in order to avoid
inflated valuations.

Despite the improvement and recovery
in the market, the return of a steady
IPO market is not going to happen
over night. VCs must brace themselves
for further continued waiting periods
before witnessing exits even from
their mature portfolio companies.

Due to the expectation that many
VCs will make the majority of their
new investments in second round
stages and later, in order to avoid
dilution of their previous investments
and keep “closer” to the exits, the
need for “professional Angels”
investments in pre-seed companies
grows. New companies will surface,
and experienced ‘“Angels” can
promote these companies and new
entrepreneurs up to the VC
investment stage, where the later will
find a more organized and
professional entity at a much earlier
stage than in previous years.

Although we haven't witnessed many
Israeli VC direct investments in Chinese
companies, there is no doubt that a
large percentage of the VC
community views the Chinese market
as ““the place to be”” and will increase
it's involvement in it during the near
future. Further involvement in the Far
East markets can also be expected
from Israeli high-tech companies in
search of outsourcing R&D as well as
manufacturing. This will definitely
present a challenge to the Israeli high-
tech industry’s competitiveness and
must be looked at, both by the
government and private entities in
the uppermost importance.

With the “Google” IPO coming up,
the Internet sector which everyone
was quick to bury is on the rebound
and returning quickly. The industry
has matured and presents more
sophisticated business models. New
investments in Internet companies
and companies dealing with
convergence will be seen.




Detailed Results, 2nd Quarter, 2004

Economic Activity

During the next six months | expect the overall
economic climate to:
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During the next six months | expect raising new funds by
companies from VCs to:
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During the next six months | expect raising new funds
by VCs to:
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When do you anticipate raising your next fund:
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Which stock exchange do you find as the most appealing
for an Israeli high-tech company considering going
public: A
0%

Tel-Aviv
0%

Singapore
0%

NASDAQ
100%

Deal Activity

During the next six months, | expect to see “Angels”
investments:

Decrease
%

4%
Increase
47%

How would you define the contribution of “Angels™
investments to high-tech companies:

RTS
49%

High
11%

Medium
42%

Low
47%

| forsee the return of a healthy IPO market for
technology companies by:
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The number of Israeli high-tech companies that will go
public this year will be:
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In the current environment, what is your fund’s
“acceptable” return on a potential exit opportunity
for portfolio company (X= the amount invested)?
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1X-3X % of original investment: <X
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| expect the most important factor leading to an increase
in VC investment levels to be:
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Investment & Managerial Focus

During the next six months | expect the majority of my
new investments to be made in:
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® Seed m 1stRound 2nd Round

The most important factor leading to an investment in
a pre-seed/ seed venture is:

Viable market
15%
Technology
innovation
7%

Entrepreneurs
with proven
track record

The team
26%

During the next six months, | expect the number of
transactions made by Israeli VCs in foreign high-tech
companies (i.e.: without any relatedness to Israel) to:
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Of those investments, how many will be in Chinese
entities:
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In addition, during the next six months, | expect to
address the Chinese high-tech market by:

67%

12%
194

0% 10% 20% 30% 40% 50%  60% 70% 80%
| do not intend taking special manners addressing the Chinese high-tech
opportunity
® other
Seeking JVi/Liaison with local Chinese entities
= Establishing a representative office in China

During the next six months | expect the number of
transactions in the sectors listed below to:

100%
46% 64% 45% 24% 60%

80%

Internet/  Software/IT Medical Wireless& Homeland Biotechnology
E-commerce Devices  Telecom  Security

® Increase W Decrease Remain the same



If you would like to find out more about this survey or how Deloitte’s TMT group
can assist you, please contact us:

Igal Brightman

Global Managing Partner
Chairman & CEO

+972 (3) 608 5500
ibrightman@deloitte.co.il

Assurance & Advisory

llan Birnfeld

Leader of the Israel TMT Group
+972 (3) 608 5514
ibirnfeld@deloitte.co.il

Tax

Yitzchak Chikorel
+972 (3) 608 5511
ychikorel@deloitte.co.il

Business Development Due Diligence & VC Tools
Doron Gurevitz Shlomi Anfang

+972 (3) 608 5408 +972 (3) 608 5550
dgurevitz@deloitte.co.il sanfang@deloitte.co.il

Incentives4u

Yael Shindler Avrum Savran

+972 (3) 608 5314 +972 (3) 608 5334

yshindler@deloitte.co.il asavran@deloitte.co.il Visit us at www.deloitte.com
About us

Deloitte Brightman Almagor is one of Israel’s leading professional services firms providing a wide range of world-class audit, tax,

consulting, financial advisory and trust services. Our 39 partners and over 700 employees serve a diversified clientele including, large

and small national enterprises, multinational corporations, public institutions and promising fast-growth companies in all areas of the

Israeli economic arena including over 120 companies whose shares are traded on the stock exchanges in Israel, the US and Europe.
tsu.



