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The general state of Sll state internal planning was

* 64% established an internal team to consider implications
* 45% responded to Financial Regulator’s Letter of 5 Aug 2009
« 25% done little to date
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The group saw following as the possible benefits of Sli
capital model:

* 68% Greater awareness of risks and financial linkages
* 66% Improved capital management and planning
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QIS involvement (internal exercise and/or submission):
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The Sll model that those present will be using
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Those present saw the following as the major skill gaps
and challenges facing the Industry in its preparation for
SlI:

* 57% Need for training and involvement at all levels

« 52% Understanding of all Risks and their interaction
« 32% Upgrading of data and reporting systems

« 32% Lack of clarity and information
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The attendees main focus priorities for Solvency Il were:

SII/IFRS Align

Business Planning Model
Training

Int/Partial Model
Data/Reporting

Standard Model
Documentation

Risk Governance
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The survey indicated an IFRS involvement by those
represented of:

51%

3%
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M Separate projectin place No IFRS in place
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